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DISABILITY INCOME



Selecting the right insurance company is as important

as choosing the right coverage.

At MetLife, we’ve earned a reputation for policyholder service and financial integrity. Since we

opened our doors in 1868, MetLife has grown to be one of the strongest and most respected 

financial institutions in the world.

For more than 80 years, MetLife has been in the business of protecting the livelihoods of our

policyholders with disability insurance. This commitment to the marketplace has made us a leading

provider of disability insurance. 

The Strength of MetLife
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This policy is designed to
assist in the purchase of a
disabled insured’s ownership
interest in the business by
the remaining owners.

The policy will remain in
force until the earliest of
these dates, as long as
premiums are paid on a
timely basis.

MetLife cannot change the
premiums or coverage terms.
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Buy-Sell
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Policy Table of Contents



This policy schedule 
page illustrates the 
“Down Payment” method 
for receiving benefits.

365, 547 and 730 day
elimination periods
are available.

For a total disability starting
after age 60, the buy-out
benefit will be reduced.
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Policy Schedule – Down Payment



This policy schedule 
page illustrates the 
“Lump Sum” method 
for receiving benefits. 

365, 547 and 730 day
elimination periods
are available.

For a total disability starting
after age 60, the buy-out
benefit will be reduced.
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Policy Schedule – Lump Sum



This policy schedule 
page illustrates the 
“Monthly Installment”
method for receiving benefits. 

365, 547 and 730 day
elimination periods
are available.

For a total disability starting
after age 60, the buy-out
benefit will be reduced.
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Policy Schedule – Monthly Installment



A buy-sell agreement is 
not required at the time 
of underwriting (but must be
in effect at the end of the
elimination period). Subject
to state variations.
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Definitions



Subject to state variations.

Any occupations that are
engaged in outside of the
business named on the
policy schedule page are 
not applicable to this policy.
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Definitions



Definition of Total Disability

The buy-out benefit is 
paid even if the insured
recovers after satisfying 
the elimination period.

The buy-out benefit payable
is the least of:

• The Maximum 
Buy-Out Benefit

• The Fair Market Value 

• The Purchase Price

The buy-out benefit 
will be paid if these
conditions are met.
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Buy-Out Benefit



This feature allows the
purchase of this buy-sell
policy in addition to other
buy-sell policies currently in
force or applied for. Benefits
payable under this policy may
be reduced, subject to state
variations. This feature is not
applicable in some states.

Benefits may be reduced 
if there is other buy-sell
coverage in force. The
benefit under this policy will
be reduced if the benefit
provided by all coverage,
including MetLife’s, exceeds
the lesser of the Fair Market
Value or the Purchase Price.

MetLife will refund a portion
of the premiums paid if
MetLife pays less than the
maximum buy-out benefit,
except as provided in the
buy-out benefit reduction
after age 60 provision.
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Insurance with Other Insurers



Subject to these conditions,
the insured may obtain similar
coverage if actively employed
by a new business.

An added benefit for the
policy owner.

Premiums are not required
to be paid after the insured
has been totally disabled for a
continuous period of 90 days
and while the insured is
totally disabled. Premiums
that became due and were
paid during the first 90 days
of disability will be refunded. 
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Transfer of Coverage/Waiver of Premiums



A disability arising from the
same or a related cause
within 12 months of a prior
period of disability will be
considered a continuation of
the prior period of disability
for purposes of satisfying the
elimination period.

There are some exclusions,
subject to state variations.
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Premium and Reinstatement



There is a grace period of 
31 days from the due date 
of any premium.

How to file a claim.

15

Claims



How to file a claim.

The buy-out benefit is 
paid even if the insured 
dies prior to the time 
the payment of monthly
installments has 
been completed.

Benefit payments under the
policy may be assigned to
another person or entity.
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Claims



The policy is incontestable
after 2 years, except for fraud.
Subject to state variations.

Subject to state variations.

If the insured’s age or sex
was misstated, benefits 
will be adjusted. 
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General Provisions



This optional rider provides
the ability to purchase more
coverage without medical
underwriting as the value of
the policy owner’s share of
the insured’s ownership
interest in the business
increases, subject to our
underwriting rules and issue
and participation limits. 

There is a premium for
each increase in coverage.

Option dates occur on each
even-numbered anniversary
of the effective date of this
rider through the expiry 
date shown on the policy
schedule page.

Eligibility for an increase is
based on the policy owner’s
share of the insured’s
ownership interest in the
business and based on our
financial underwriting rules
and issue and participation
limits. There is no medical
underwriting (but the insured
cannot be totally disabled).
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Guaranteed Insurability

Guaranteed Insurability Benefit



The unused portion of an
option unit may be carried
over to the next option 
date. Up to 2 units of an
option may be purchased 
at any option date if there 
is sufficient carryover.

An increase will take effect
on the applicable option
date, provided the insured 
is not totally disabled.

Subject to state variations.
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Guaranteed Insurability



THIS IS NEITHER A CONTRACT NOR AN OFFER TO CONTRACT

NOR AN APPLICATION FOR DISABILITY INSURANCE.

The margin notes in this brochure are for reference only. The actual policy language controls our obligations. If a
policy is issued, our obligations will be determined solely by the provisions of the policy issued. Provisions in the
policy form as issued may vary in certain respects from their presentation here as a result of state laws or regulations.

LIMIT OF AUTHORITY—Financial Services Representatives are not authorized to make, alter or discharge any
contract in the name of the company nor to incur any liability on behalf of the company by any promise or
statement. Financial Services Representatives have no authority to make statements, either verbal or written,
which might be construed as binding the company, unless they are actually stated in the printed contracts.

FOR POLICIES ISSUED IN NEW YORK: This policy provides disability insurance only. It does not provide basic
hospital, basic medical or major medical insurance as defined by the New York State Insurance Department.
The expected benefit ratio for this policy is at least 50%. This ratio is the portion of future premiums that
MetLife expects to return as benefits when averaged over all people with this policy.

Metropolitan Life Insurance Company
200 Park Avenue, New York, NY 10166
www.metlife.com
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